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FROM BRAD’S DESK

BrRAD COWAN

Your Board and Management Team attended a two-day
planning session in Denver on January 17" and 18™ (see below pho-
to). CoBank, our lender, and Auditor with LVPF were also present.
We addressed current issues that we are facing and developed a 2
to 5 year plan for the future of Frontier Ag Inc.

I would like to thank each of the patrons that delivered grain
to Frontier Ag Inc this past year. This last year grain receipts were a
record for Frontier Ag. Our employees worked an extreme amount
of overtime this past fall to pile over 30 million bushels of grain in
bunkers and on the ground. Thanks to all the employees for their
commitment to safety and service to our patrons!

UPDATED WEBSITE IS LIVE!

JULIE MAHAFFEY

We have finally launched our updated website! While we have
been working the “bugs” out over this past month, the website has been
running and so far we have received outstanding support. It will be the
new platform to use to find new information about Frontier Ag Inc as a
whole cooperative as well as the individual departments. The website is a
constant “work in progress” so feel free to contact me with any questions
or suggestions (jmahaffey@frontieraginc.com). Bookmark our page at

www.frontieraginc.com

GIVING BACK

JULIE MAHAFFEY

I want to share a couple of extra special dona-
tions we were able to be a part of over the past few
months and one of them could not have happened at a
better time of the year.

Frontier Ag Inc was able to double our donation
dollars through a matching grant program with Land O’
Lakes. Through this program we are able to double our
donation dollars in 2 separate categories. One is a more
general category donation geared towards programs in the
community and the other is specifically aimed at hunger
relief. This past November, Frontier Ag donated $1,252
to the Trego County Ministerial Alliance which provides
a food bank/pantry in conjunction with the Zion Lutheran
Church out of Wakeeney, KS. With the support of the
Land O’ Lakes grant, we doubled that money—giving the
food bank over $2,500. During the holiday season, our
local food banks are heavily used and many get depleted.
This donation guaranteed food on the table of those need-
ing it most.

The second part of the Land O’ Lakes grant was
given to Cheyenne County 4-H program in Cheyenne
Wells, Colorado. This donation will make sure the young
people in our communities always have a program that
promotes hands-on learning and education programs to
help them succeed in life.

Check out our website in the next coming weeks
for pictures taken of these donations. The smiles and
thank you’s are priceless!
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FUEL DIVISION

JASON DINKEL / PETROLEUM MANAGER

How CAN | SAVE MONEY ON MY FUEL THIS YEAR?

It is no secret that everyone would like to see lower prices for their fuel needs but many
people believe that is beyond their control. But the truth is, we have several programs to help
keep your fuel input costs at a manageable level.

The easiest program is to contract your fuel now for use later in the growing season. History has taught us
that fuel prices typically see their lowest price of the year during the winter months. By contracting you can take ad-
vantage of today’s lower price for delivery during the peak demand of summer. The program is very simple and does
not require you to purchase the fuel today but instead just sign a contract and pay for the fuel when you need it. This
program will work for any of our customers. It does not matter if you pick fuel up at the pump or we deliver it to
you. Please stop by any of our Frontier Ag locations for more information.

PRECISION AG

KATIE HARNESS / PRECISION AG SPECIALIST

In today’s world Precision Farming is something that everyone in the Agriculture Industry has to think about, whether
they want to or not. It is so exciting to think about how our industry will use all the advances in the technology world. I know
that the possibilities are endless, so when I was asked to start a Precision Ag program for Frontier Ag I couldn’t wait to put all
my ideas together.

Here in Western Kansas I have found that creating management zones using the Veris Machine/ EM Sled gives us
much more useful information than grid sampling a field. I wanted to share with you guys what my plans are for this program.
The platform [ am going with will involve running the Veris Machine across acres, which will give us Soil EC (electrical con-
ductivity). Essentially Soil EC tells us the soil texture along with other critical information such as Organic Matter, PH, Etc. |
will use the map created by the Veris machine and layer it with years of complied satellite imagery and an elevation map in or-
der to create management zones. Once I have the management zones created, then I will “grid” the field and sample within the
different zones, typically a field will have 3-6 zones. Once we understand where our nutrient levels are in each zone, we can cre-
ate fertility and seeding prescriptions.

My goal for this program is to understand that in every field there are high production, average production, and low pro-
duction areas and we have to manage those areas for what they will produce. In this economy, money is scarce and getting the
most out of every dollar is crucial. Think about this. The “bad” areas in a field are most likely loaded with fertility, because the
crop did not pull what was applied. The highly productive areas are drained because they used every pound of fertility available
to produce the best crop possible. There are a lot of resources being wasted if you’re putting a flat rate of seed and fertilizer on
every field. That being said, we can create a prescription that backs off fertilizers in the low production zones and put more fer-
tilizer in the high production zones, because we know that the crop will use it. The same goes for seeding prescriptions. By plac-
ing inputs where they will be most effective, money will be saved. Every bag of seed or pound of fertilizer saved, matters.

Precision Ag is a huge tool that Frontier Ag Inc is now utilizing. We are in the early stages of creating a program right
now. I have talked with numerous precision companies to see what they can offer. [ am excited to see my ideas come to life by
creating a well-rounded Precision Ag program that works for our entire company. I am very open to any ideas you may have for
this project and I would love to hear what people are thinking!
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SEED HAPPENINGS

JONATHAN DANSEL

Happy New Year folks! It is hard to believe we will be gearing up for the 2017 growing
season just three short months from now. Planting season is my favorite time of year. I am al-
ready carefully selecting the products that we will evaluate in the twenty test plots we will have
out this year! If I didn't think plots were important or learn a wealth of information from them, I
would not waste our time putting them out. Unlike many of our competitors we do not sell hy-
brids because they look like a winner based off of ratings from a seed guide. We owe it to our
customers to know the products we are selling, inside and out; drought tolerance, ability to han-
dle challenging soils, tolerance to yield robbing diseases, stalk strength, ear height, dry down,
ability to maximize limited irrigation, response to population, ear flex, etc. Throughout the growing season the plots
are evaluated and some new release hybrids will "make the cut" and some will not. I had several new hybrids I was
excited about last summer and had high hopes for but many of them got the ax after finding 10-25% green snap in
after the terrible winds went through. That is a really easy way for a product to get kicked to the curb when I am the
one evaluating. A grower cannot afford 10-25% of the plants aborting the ear, especially in a $3 corn market. That's
not good enough for me, and dang sure not good enough for you.

If you bought your seed from Frontier Ag Inc this year, rest assured that you will have winners on your
farm. There are many things out of our control once the seed bag is opened, but it is our job is to make sure you have
products on your farm that will have consistent performance, placed to match the yield potential of your field or irri-
gation wells in order to give you the best shot to maximize yields in a tough farm economy. That's what you can ex-
pect when you make a seed purchase through Frontier Ag Inc. To those of you reading this who have orders placed,
we would like to thank you for your business and trust this growing season. For those who are not currently doing
their seed business with us, we would like to thank you for your grain, fertilizer and crop protection business and ask
that you not forget about us this spring if you need more seed for added acres, or come up short during planting sea-
son. We still have plenty of access to some of the top products in the business and would appreciate the opportunity
to earn more of your seed business in the future. Please visit our website for 2016 plot results or call your local
agronomy salesperson for a print out. Thank you!
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Frontier Ag, Inc.
Exclusive
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Whatis it? Price Select is a supplement to the Revenue Protection (RP) Multi-Peril Crop Insurance (MPCI)
policy. Producers can choose to purchase additional months besides the base and harvest months to
determine their revenue guarantee.

How does it work? If the average futures price during a chosen month is higher than both the base price and
harvest price the producer gets to use that price to calculate their guarantee.”

S4.TS -

Months Available

4. 70 -+

$4.65% +

4 60 4
BASE PRICE
£4.55 4
54.50 4
HARVEST PRICE

N . .

<4 .40 4 v v - - v . - - - .

N Ape BA oy

MNow Dhe Jam Feb

by ¥ | Oct

m i~ Average December Corn Futures, 2006-2016

Agro Solutions

VALUE ADDED
GRAIN
CONTRACTS

FINANCE AVAILABLE

for a limited time only!

Risk Management Department
Brandon White Kelly L Hawks Carrie Bussen
Insurance/Financing Insurance/Financing Insurance
785-728-7423 785-821-2726 785-821-1472



